Finding Markets

The marketing of recyclables is the driving factor for all of the decisions shaping a municipal separation programs. Determining what materials to recycle, how to separate and collect the materials, how much preparation is required and how to accomplish it depends on the marketing options available.

Marketing secondary materials involves contacting and coming to an agreement of sale with a business that can either take the material "as is" and manufacture it into a new product, or a buyer that can clean or otherwise process the material into commodities as useful to manufacturers as virgin materials.

Types of Markets

The recycling industry consists of many varied businesses, ranging from small-scale, one material outlets to multi-million dollar enterprises. Recycling businesses fall into the following types:

· Collectors whose primary function is to identify recyclables and transport them from the customer's location.

· Processors that buy materials, perform simple processing steps such as sorting or baling, then resell to a manufacturer. Some processors may perform extensive operations such as cleaning, shredding, crushing before selling materials to manufacturer.

· Single-item market - Only takes one type of recyclable, such as paper or metal.

· Multi-item market - Will accept most recyclables.

· Independent brokers who buy or accept recyclables, then sell them to one or more end-users or arrange the transfer of materials for a fee. (This is an individual who is familiar with a wide range of market possibilities.)

· End-user markets that accept and process larger quantities of specific recyclables for use in their manufacturing operation. For example, some paper mills buy waste paper and use it to make paper towels or blown-in insulation. Aluminum manufacturers have always reused scrap aluminum. Recently, plastics manufacturers have begun to recycle particular kinds of plastic. 

· Buyers, brokers and processors, known as "intermediates," take small, scattered, sometimes contaminated supplies of materials and make them into "mill specification" manufacturing feedstock for end-users, who use the materials to produce new, useful products. Intermediates are often able to assimilate municipally collected recyclables into their facilities quite efficiently.

Each end-user has specialized requirements for the materials it consumes which are determined by the product manufactured and the process used. Precise quality specifications must be met and a steady supply assured. Recycling businesses operate by the same motives as any other free market enterprise. Their decisions are based on the dictates of the marketplace: supply, demand, price and costs.

One place to start if you do not have a market for your materials is to consult the yellow pages of the telephone directory to identify local markets. (Marketing locally minimizes transportation costs). 

Look under:

Waste Paper

Scrap Metals

Junk Dealers

Recycling Centers

Recycling Equipment & Services Compactors

Waste-Industrial & Commercial

Rubbish & Garbage Removal

Manufacturers that might use recyclables, such as paper mills, plastics companies.
